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Stay on track in 2024

Performance 

in line with roadmap

Sustained investment 

capital turnover

 

Financial strength

Primonial trial judgment

Revenue

ú2,768.5m (+2.1%)

FFO  

ú127.2m (+25.7%)

Stable net debt

ú1,681m



A
L

T
A

R
E

A

2024 

OPERATIONAL

PERFORMANCE

2
0
2
4
 a

n
n
u
a
l 
re

s
u
lt
s

5

02



A
L

T
A

R
E

A

Retail REIT
A highly performing portfolio
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6CAP3000 in Nice, LôAvenue83 in Toulon, Paris-Est railway station, Qwartz in Villeneuve-la-Garenne.

ú326 m

44 assets

ú5.3 bn

4 formats 

gross rents

railway stations, major 

centers, retail parks, 

convenience stores
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Retail REIT
The Groupôsfinancial backbone
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Recurrence and performance

71% of Group capital employed

An optimized financial model

ú5.3 Bn

of AuM

43%57%

ú2.3 Bn
Group share

CAP3000 in Nice

Paris-Montparnasse railway station
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Retail REIT
Extremely strong performance
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Bercy Village in Paris

Tenantsô sales +4.2%

Net rental income +5.3%

Occupancy rate 97.2%

incl.+4.7% of indexation

Rental activity ú32.8m
341 leases signed
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(1) Figures at 100% before royalties paid to concession-granting authorities.

2
0
2
4
 a

n
n
u
a
l 
re

s
u
lt
s

9

Retail REIT
Leadership in station travel retail

Paris-Austerlitz station
work in progress, commercialization launched Paris-Est station + 3 years of concession 

Milano Metro Retail

20-year concession, 83 stations, 17,000 m² space 

Future portfolio

8 railway stations, 128 metro stations

105,000 m² 
under concession

1.2 billion passengers

ú100m gross rental income (1)

A strategic focus

High-performance format

Specific expertise

Strong positions 

Ambition to grow

Grand Paris Express 45 stations, 12,500 m² 

Partnership with RATP Travel Retail 

5 italian stations +6 years of concession           

& project Rome-Ostiense Orient-Express/Dolce Vita 
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Residential
Adapting to the new cycle
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Crisis triggered
Increase in interest rates

Shortage of affordable housing, market freeze

Closing out the previous cycle
Reduction of commitments, adjustment of values

Recovery of ú346 million cash

Launching the new generation offer
Back to customer fundamentals

Work on affordable, low-carbon and profitable offer

Restart of the production cycle

2022

2024

2023

Rive Nature in Villeneuve la Garenne
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Residential
Sales: a year of transition

65%

50%

2023 2024

7,601
8,004

Block sales

Individual sales

59%

41%

52%

48%

New orders -5%

Disposal of the units from previous cycle 

First orders of the new generation offer

Strong need for affordable housing
Individual homebuyers

Institutional investors

The decline in new orders is due to

an offer still limited in volume
High selectivity of operations to be developed

Caution from local authorities

Demand is still there
In units
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Logement
A new offer: affordable, low-carbon, profitable

«enablingfirst-time buyersto become
homeownersfor a monthlyloanrepaymentclose 

or equivalentto the priceof a rent»

Work on compactness and cost price
Size adapted to demand (2-rooms and 3-rooms)

Optimization of layout and usable m²

Feasibility, construction, ancillary costs, land

No compromise

on quality, service, 

environmental performance

For both institutional investors and individuals

Access, 

offer dedicated to first-time buyers

An innovative financing solution for first-time 

buyers (Access)
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Residential
Restart of the production cycle on a renewed basis

Leading 

indicators
+24% +24%

land acquisitions

+15%
building permit filing pipeline

+12%
supplies

From left to right and top to bottom: Nature en Ville in Vaulx en Velin, Villa Trianon in l'Hay les Roses, Toshi in Montpellier, Cachan Campus in Cachan, Carré Coubertin in Goussainville and Les Halles in Montrouge. 
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Growing demand 

Shortage of supply

Technicity, complexity

Length of production cycle

Strong will to expand            

market share 
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Business Property Logistics
Major deals for ú390 million

of which 310,000 m² building permit 

cleared and 75,000 m² pre-leased

650 000 m²

Bollène in Vaucluse (260,000 m²), L'Oseraye near Nantes (37,000 m²), Ecoparc Côtière near Lyon (56,200 m²).

Pipeline
56 200 m² sold to a fund managed by CBRE

297 000 m² sold to WDP

A strong market
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Business Property Offices
Sustained operating activity

Property development in the regionsGreater Paris

Urban Clay delivered

(Toulouse)

Supply EuroNantes (Nantes)

Blanc Azur sold to Midi 2i (Aix)Upper permit cleared

Madeleine PDC 

signed

BEFA Ashurst St Honoré

Landscape 60% leased

Bellini delivered

Supply Le Lab (Nice)
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New businesses
Deep markets, high entry barriers

Strategy

High-potential markets

Capitalize on our existing

expertises

Acquire complementary

expertises

Immense needs 

Structural trends

Political will

Real estate AM

ú

administrative, technical, 

and financial barriers

regulatory barriers, 

distribution

electrification and 

decarbonization of the economy

investiments in real 

estate, retirement

PhotovoltaicsData centers

digitalization of the  

economy, AI

administrative, land and real estate expertises

development, structuring and partnerships
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First project near Rennes
3,000 m², power 2.3 MW IT

colocation model

waste heat recovery

delivery in Q1 2025

Design, construction, marketing and operation

managed by the Group

15 medium-sized projects (< 20 MW) 
Paris, Lyon, Marseille, Toulouse, Nantes...

Several major projects under discussion
Secured land, connection authorizations
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Data centers 
Fast progression of the experience curve

Colocation data centers 

Hyperscale data centers 
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(1) Of which 61 MWp connected and 33 MWp under connection or construction.

(2) Land secured or under promise.
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Photovoltaic infrastructure
First step completed

Ramp-up                        

underway

Large roofs
on real estate

Car park PV canopies
shopping center

Agrivoltaics

Terrena partnership

Control of the operational expertises

development, installation/connection, financing, operation 

Team set up
to operate in France and Italy

Takeover of Préjeance
for ú140m entreprise value

Installed base
of 94 MWp (1)

Pipeline
many projects under study,       

including 800 MWp secured (2)

Comprehensive product range

Agricultural roofs
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A dedicated, experienced and                 

multidisciplinary team

A distribution network being set up 

Fund collection in growth

SRI label awarded

First investments made 

Diversification underway                                          
products, geography

Overall performance at 8.17%

6.5% yield and 1.67% increase in value
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Real Estate asset management
A busy first year for Alta Convictions

Bordeaux Belvédère convenience store, retail park in Annecy, research center north of Madrid.

Organization in place
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